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Legal Disclaimer

Certain information included in this document contains forward-looking statements concerning Skylight Health Group (“the Company”). These include,
among others, statements with respect to the company's goals, objectives and the strategies to achieve these. The words “may”, “will”, “could”, “should”,
“suspect”, “outlook” “anticipate”, “forecast”, “objective”, and words similar are intended to identify forward-looking statements.

By their nature, forward-looking statements involve inherent risks and uncertainties, both general and specific, which give rise to the possibility that
forecasts, projections and other forward-looking statements will not be achieved. Certain assumptions are applied, and actual results may differ
materially. The Company cautions readers not to place undue reliance on these statements, as a number of important factor, many of which are beyond
the Company’s control, could cause actual results to differ materially.

Not-market-specific factors include but are not limited to risks relating to general business, economic, competitive, political, regulatory and social
uncertainties.

The foregoing list of factors that may affect future results is not exhaustive. When reviewing the Company’s forward-looking statements, readers should
carefully consider the foregoing factors and other uncertainties and potential events.

This document contains future-oriented financial information and financial outlook information (collectively, “FOFI”) about the Company’s prospective
results of operations, sales, revenues, funds flow, and components thereof, all of which are subject to the same assumptions, risk factors, limitations, and
qualifications as set forth in the above paragraphs. FOFI contained in this document was made as of the date of this document and was provided for the
purpose of providing further information about the Company’s future business operations.

The Company disclaims any intention or obligation to update or revise any forward-looking statements or FOFI contained in document, whether as a
result of new information, future events or otherwise, unless required pursuant to applicable law. Readers are cautioned that the forward-looking
statements or FOFI contained in this document should not be used for purposes other than for which it is disclosed herein.

All currencies unless otherwise mentioned are in $CAD.

Corporate Presentation Copyright © Skylight Health Group 2021



Corporate
Overview

Skylight Health owns and
operates primary care practices
across 16 states in the US,
providing care services by virtual
telehealth and in person, to over
150,000 patients annually.

Clinical Footprint

Colorado
Connecticut
Delaware
Florida

lllinois

Maine
Maryland
Massachusetts
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Missouri
Pennsylvania
New Jersey
New York
Rhode Island
Tennessee
Texas
Washington




Our Focus = Primary Care

1. Primary Care market represents over $290B with annual growth rate of
4.7%

2. Increasing costs in healthcare will drive further capital to Primary Care

3. Primary Care functions as the Gatekeeper of all healthcare services and
costs

4. Primary Care practices will need to change as the market transitions from
fee-for-service to value-based care

5. Most independent practices lack the infrastructure, technology and
capabilities to provide care while measuring value-based capabilities

Opportunity > Help independent and smaller practices adopt a

value-based capability mindset where care is measured against
Quality and Outcomes

Primary Care Physicians by Employment Status

2%~ 1%

B Owner, physician practice

B Employee, not physician
owned practice

B Employee, physician
owned practice

O Owner, insurance company
or health plan, HMO, other

[ Contractor

Payment Models Utilized in Primary Care

Insurance
Fee-for-service
ACO participation
Direct primary care
Concierge practice

Cash-only practice

73%

4%

3%
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Value-Based Medicine Model

Fee For Service

Reimbursement for
Episodic Care through
public or private
payor systems

EVOLUTION AS RELATIONSHIPS AND TRUST WITH D

Primary Care Cap
with Incentive
Bonuses

Monthly fee based
on market
($40-$75 per member)
and incentives

Primary Care Cap
with a Percentage
of Shared Savings

Reimbursement of
10% to 50% based on
savings on hospital costs,
outpatient care,
pharmacy spend, etc.

Limited Risk
Agreement

Continued share of
savings on hospital costs,
outpatient care,
pharmacy spend, etc.

Full Risk
Agreement

Become fully at risk for
all primary care
expenses Including
medical claims, specialty
claims, etc. And share
in the savings on
hospital care and
potential for
additional share in
savings on pharmacy
spend.

Global Risk

Become fully at risk for
all primary care
expenses including
medical claims,
specialty claims, etc.
As well as full risk for
all pharmacy spend.
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Managed/Value Based Care is a Fast-Growing Market

Commercial ASO “(The value-based) model allows
Commercial Risk (Non-Risk) Medicare Advantage Managed Medicaid physicians to focus time and energy

on those patients who need the
most support to stay well at home,
and out of the hospital. Physicians
are clearly seeing the benefit of
improved patient outcomes and

i 7 7 i more shared savings.”
MCO States i Y Ll ol i o - Roy A. Bevridge MD., Chief
[ ._-' ._-' .—- Medical Officer at Humana

Humana

“The pay-per-value model
rewarding groups of providers to
keep people well and healthy - is far
ot more powerful than the traditional
Beneficiaries ~ fee-for-service model.”

(millions) -  Wyatt W. Deck MD, Chief

Enrolled Executive Officer at OptumHealth

NopTuMm

“Aetnd is committed to 75% of

Managed Care claims being value-based by the
. year 2020. And care managementis
Penetration widely known as a good strategy to
both improve health and reduce
costs.”
- Mohamed Diab, VP Provider
PMPM Rate $25 (ASO) Transformation at Aetna
$417 (Employer) vaetna
Source: KFF, Mark Farrah Associates, CMS +
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All Roads Lead to Value-Based Care Payment Models

Enterprise Value

Value-Based
Payment Model

Operating Model
Growth Strategy

Owned Medical Centers

Patient Acquisition

EBITDA Paid

Time to Patient Panel Capacity

Organic Growth

Green Space

OAK
STREET
HEALTH

$13.9 billion
v
Clinic Only
De Novo

79

Contract/Organic
N/A
1-2 years
High due to De Novo only

Fragmented but Crowded

o CanoHealth

$7.3 billion
v
Clinic & MSO
De Novo, Acquisition & MSO

7

Managed Care Acquisition
10x-15x

Immediate

Low as already Managed
Care

Fragmented but Crowded

Corporate Presentation

Copyright © Skylight Health Group 2021

R= Skylight

$0.267 billion
v
Clinic Only
De Novo, Acquisition

30

Fee For Service Acquisition
3-6x

Immediate

High as Value Created Post

Acquisition Covert to Managed Care

Fragmented NOT Crowded



Organic Growth Driven By Converting to Value

500% + ...'.........................l....................."‘...........‘.
A
Improvement Managing entire POPULATION Commercial
in Value Based HEALTH Risk
Managed
. Medicaid
.<¥£ . How do we
o E DEFINE and Medicare
2 : value RISK Advantage
5 :
£ .
v M Data Analytics
© .
é .
o - : Identify Patient
= Capability to Collect Quallity & . .
P Y METRICS Clinical Population Contract with Payors on Pay-
with Risk Per-Value Models
Technology &
Infrastructure
Feefor- Value-Based Capabilities
Service

Transition to Value Based Care
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How We Help Independent Practices Realize Scale

Efficiency not always a core focus Deploy the Skylight Health Playbook Centralize and Management through a
Single Platform

Quality

Coding Operations & Finance

| Quaiy ]
| Coding |
| cigivilty ]

Eligibility

EMR J
D] tati c
— Revenue Cycle Single System Management that
Claims benefit from Cost Sharing and
Saving + Reduced Variation +
Human Resources Improved Revenue

Revenue Cycle

Quality & Clinical

Performance

Productivity

Marketing

Technology

Care Coordination

Technology
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Bringing Data Analytics to Participate in Value Models

OPPORTUNITY FOR GROWTH

Build the Foundation Build Value for the Future

{ Data Collection | Proprietary Analytics Insights and Intelligence

- 1
Quality J ..... Healthcare insights drive
- Data is collected Cloud-based platform quality and outcome
} ..... continuously from current

ingests and curates datain a improvements while lowering
. I o systems
Eligibility J ......... Y

single repository costs
EMR

Documentation J

Human Resources J

Revenue Cycle J

- ‘?- Value Based Capabilities
Performance J

Productivity J
BT

Care Coordination J """

........ Proactive Patient
: Care
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The Leadership Team

Pradyum Sekar
CEO & Co-Founder

Over 15 years experience in
Canadian Healthcare in
technology, practice
management and large
multi-disciplinary health
centers.

Dr. Georges Feghali
Chief Medical Officer

Over 30 years of clinical
experience and over 20 years in
senior leadership positions
within the US healthcare
system. Served as CMO to
TriHealth overseeing quality &
medical affairs

Kash Qureshi
President & Co-Founder

Over 20 years experience in
Canadian Healthcare in
technology, wellness
development practice
management and
commercial banking.

Stephanie Gluchacki
SVP, Compliance

Over 10 years experience in
the US healthcare sector with
multi-state management of
medical clinics with a focus
on governance, regulations
and financial management.

Andrew Elinesky
Chief Financial Officer

Over 25 years of experience as CFO
and in senior leadership roles with
public companies in both Canada
and the US including as CFO of
McEwen Mining where he managed
$75M in equity financing and large
scale acquisitions.

Pam Galassini
Chief Development Officer

Over 20 years experience in the
pharmacy benefit management,
insurance payor insights and
pharmaceutical manufacturer
industries including at Medco
Health Solutions.

Paul Kulas
SVP, Operations

Diverse background in large
integrated healthcare systems,
and brings 28 years of
experience. Served in senior
leadership roles within Providence
Health overseeing telehealth,
operations, and productivity.

Dan Thompson
Chief Corporate Officer

Over 15 years of marketing and
communications experience in
both the public and private
markets in industries such as
healthcare, technology, retail and

Corporate Presentation
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Strategic & Accretive Acquisition Strategy

Table Represents Net New Acquisitions Since October 2020

Announced Closings

State Revenue

EBITDA

Purchase Price

Announced LOls
Undisclosed

Total

Net New to Company

Undisclosed $20.0 million

4 States $33.0 million

$3.0 million

$5.6 million

JMC Tacoma Washington | $0.7 million $0.1 million 3.7x EBITDA
Maverick County Medical Texas $1.6 million $0.3 million 3.4x EBITDA
APEX Medical Colorado $2.5 million $0.5 million 4.6x EBITDA
Perimeter Tennessee $2.2 million $0.4 million 2.6x EBITDA
RCMA Florida $6.0 million $1.4 million 4.1x EBITDA

4.6x EBITDA

Company has $20 million cash on hand in order to help execute this prong of its growth strategy.
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Future Revenue: Analytics &
Research

TECHNOLOGY & DATA ANALYTICS

+ The Company has designed, developed and acquired secure and
compliant proprietary technology and digital assets which specialize in
monitoring, assessing and evaluating patient treatment plans at the
point of care

+ The primary technology platform, Sail is a proprietary electronic
database management platform

CONTRACT RESEARCH AND DEVELOPMENT:

Expedited access to Skylight patient registry

+ Skylight Health has amassed one of the industry’s largest patient
registries seeking out conventional and non-conventional treatments
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Advancing safety and
efficacy research
surrounding alternative
health treatments by
monitoring and assessing
real-world data (RWD)
and providing real-world

evidence (RWE)
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Capital Markets

Market Cap (in MM) $287.6
Enterprise Value (in MM) $267.6

52 Week High/Low $1.75 / $0.06
Current Share Price (2/10/2021) $1.64
Basic Shares Outstanding (in MM) 175.38
Current Cash Position (in MM) $20.0
STOCK CHART
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EQUITY RESEARCH
Raymond James
Beacon Securities
Echelon Capital Markets

Mackie Research

OWNERSHIP SUMMARY

Price Target

Price Target

Price Target

Price Target

O Public

O Management &
Insiders

O Institutional
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Board of Directors

Patrick McNamee
Chairman of the Board

Deep-rooted healthcare executive
including as former COO of Express
Scripts where he led organic and
M&A revenue growth from $3B to
$120B and former CEO at Health
Insurance Innovations.

Tom Brogan
Independent Director

Former founder of Brogan
Consulting — now IQVIA
(NSE:IQV) — now a $11B globall
healthcare technology and
research firm.

Norton Singhavon
Independent Director

Former founder and partner
of Doventi Capital with
extensive experience in
capital markets, M&A activity
and consolidation.

Pradyum Sekar

CEO & Co-Founder
of Skylight

Over 15 years experience in
Canadian Healthcare in
technology, practice
management and large multi-
disciplinary health centers.

Grace Mellis
Independent Director

Decade-long career at JP Morgan
Chase as MD and Head of Int’l
Strategy and deep financial and
capital markets experience
including as CFO of NASDAQ-listed
Greendot Corp (US$3.1B MCap).

Kash Qureshi

President & Co-Founder
of Skylight

Over 20 years experience in
Canadian Healthcare in
technology, wellness development
practice management and
commercial banking.

Peter Cummins
Independent Director

Former Johnson & Johnson
Executive with leadership roles in
research & development,
innovation and regulatory affairs
globally.
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Investment Highlights

STRATEGIC AND STRENGHTEN & ENHANCE ENHANCE THROUGH NEW
ACCRETIVE ACQUISITIONS FOUNDATION SERVICES AND OFFERINGS
Pipeline of deals over « People, process and « Leverage data and insights
$100mm+inrevenue quality improvements to create new growth

priced between 3-7x lead to immediate opportunities from accretive
EBITDA revenue growth services

« Approximately $56 million run rate with over $100 million of revenue in the pipeline

« Gross margins of 65-75% & target operational net margin contribution of 20-30% per clinic
« Positive EBITDA and positive cash flow from operations

« Nolong-term debt and cash balance of $20 million

« Skylight trades at a significant discount to its peers
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